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Onuc HaBYAJBLHOI JUCHUILTIHA

MeTa BUBUYEHHA

Hanaty 3HaHHS 3 TEeXHIKM MDKHApPOJHHUX UIOBHX IEPErOoBOPIB 1

HABYAJILHOI PaKTUYHI BMIHHS Ta HABUYKHU 1X BEJACHHS
JTUCHHUILTIHA

. 4 xpemutn €KTC/120 romuu (mpaktuudi 3addarrs 48 ron.
TpusaJgicTp peal A (mp o

camocTiiiHa poboTa 72 rox.)

®opmu Ta METOAH
HABYAHHSA

[IpakTuuHi 3aHATTS B ayauTOpii, camocTiiiHa poboTa To03a
PO3KIIAZIOM

CucreMa mMoOTOYHOI 0
Ta MiJICYMKOBOI0
KOHTPOJII0

[ToToyHU KOHTPOJIH: BiBIAYBAaHHS 3aHATh; 3aXHUCT JOMAITHBOTO
3aBIaHHS; OOTOBOPEHHS MaTepialy 3aHSTh; BUKOHAHHS HABYAJIBHUX
3aB/aHb; JOMOBII 3 pedeparamMmu Ta iX 0OTOBOPEHHS;, TECTYBaHHS;
NOTOYHA MOJyJIbHA poOoTa

ITincymkoBuii kKoHTpOIB: 3amiK (ITMK)

ba3oBi 3HaHHA

HasBHICTh MIUPOKUX 3HAHL 3 30BHINIHBOSKOHOMIYHOI IISJIBHOCTI
MIIIPUEMCTB, KOMYHIKATUBHUX TEXHOJIOT1M, TCHXOJIOT1i, J1IOBOI




CTUKH, KPOC-KYJIbTYPHOI'O MCHCI?KMCHTY

MoBa BUKJIaJaHHA

YKpaiHCbKa, aHTIIChKa, pOCiiChKa

Ilepesik KOMIIETEHTHOCTEH, AKI 32a0e3Me4y€ JaHA HABYAJIbHA JMCUMILIIHA, IPOrPaAMHi

pe3yJbTATH HABYAHHS

IIporpamui pe3ybTaT HABYaHHA

KoMmneTreHTHOCTI, IKHMH NOBHHEH
OBOJIOAITH 3100yBay4

Bononaitu
(CaMOKOHTpOITIO),
MPEJCTAaBHUKIB IHIIUX
npodeciiHux  Tpyn

TSTBHOCTI)  Ha
PI3HOMaHITHOCTI,

3a

Bu3nauatu IMPpUYHHU,

MDKHapOJHUX KOH(QIIIKTIB 1 CYIEpeyoK,

0oOTpyHTOBYBATU 1 3aCTOCOBYBAaTH
€KOHOMIYHI, IOPUIWYHI Ta JUIJIOMATHYHI
MeToAM 1 3aco0u iX BHUpINICHHS Ha
MDKHApPOJHOMY piBHI, B1JICTOIOIOUHU

HarfioHanbHi iHTepecu Ykpainu (PH 17)

HaBUYKaMHU
OyTd 3pO3yMUIUM IS

pI3HOTO
daxiBUAMU 3 IHIIUMX Tandy3ed 3HAHb/BUIIIB

MYJIBTUKYJIBTYPHOCTI,
TOJICPaHTHOCTI Ta moBaru a0 Hux (PH 5).

caMoaHamizy

O13HEC-KYJIbTYp Ta
piBHI (3

cagax  I[IHYBaHHS

TANK Ta XapakTep

31aTHICTh CIUIKYBAaTHCS 3 MpEeACTaBHUKAMU
IHIIKX TpodeciiHuX Tpyn Pi3HOTO piBHA (3
eKCIepTaMu 3 IHIIMX Taly3edl 3HaHb/BUIB
exoHoMigHOT AisutbHOCTI) (3K 10)

TeMaTHYHUHA IJIAH HABYAJBLHOI JUCIUILIIHA

Ha3zBa temn

Buam podir

3aBJ1aHHA caMOCTIiiiHOT
poboTH y po3pisi Tem

M

onyns 1. ITigzroroBKa Ta BeJICHHS NIEPETOBOPIB

Tema 1. I[TocTtanoBka
IiJIeH TIeperoBopiB

BinBigyBaHHs 3aXHUCT
JOMaITHBOTO 3aBJlaHHS;
00roBOpeHHsI MaTepiany 3aHsTh;
BUKOHAHHS HAaBYAJIbHUX 3aBJIaHb;

3aHSTh;

[TinroTyBaTu pedepar Ha TEMY
«Po3ymiHHS KOPOTKO- 1
JIOBI'OCTPOKOBHUX 1HTEepeciB
CTOPIH TIEPETOBOPIB».

3aBIaHHS CaMOCTIMHOI pPoOOTH;

TECTyBaHHS
Tewma 2. [ligroroBka no | BinBimyBanus 3ausaTh; 3axuct | [ligrotyBatu pedepar Ha TEMy
MIEPETOBOPIB JIOMAIIHbOTO 3aBmanHs; | «Po3pobka iaHy

OoOrOBOpEHHSI MaTtepiajay 3aHATb; | IEPETOBOPIB».

BUKOHAHHS HAaBYAJIbHUX 3aBJIaHb;

3aBJaHHA CaMOCTIHOT pPoOOOTH;

TECTyBaHHS
Tema 3. B BinBinyBannst 3aHsaTh; 3axuct | [ligrotyBaTu pedepar Ha TEMy
MEPETOBOPHIN KIMHATI: | TOMAITHHOTO 3aBaanHs; | «llepuri BPa)KCHHS, 1o
BCTAHOBJICHHS JIOBIPM | OOTOBOPEHHSI Marepially 3aHSTh; | OTPUMYIOTh CTOPOHU
Ta MOYATKy POOOTH BUKOHAHHS HABYAJIBHUX 3aBlIaHb;, | IEPETOBOPIB».




Ha3Ba temu

Buau pooir

3aBIaHHA CAMOCTIHHOI
podoTu y po3pisi Tem

3aBJaHHS CaMOCTIMHOI poOOTH;

TECTyBaHHS
Tewma 4. I1o3a BinBinyBanus  3aHsATh; 3axuct | [ligrotyBatu pedepar Ha TEMy
KIMHATOIO MEPETOBOPIB | TOMAITHBOTO 3aBlaHHA; | «BukopuctanHs  Melia B

OoOroBOpEHHs1 MaTepiajly 3aHATb;
BUKOHAHHS HAaBUAIBHHUX 3aBIaHb;
3aBJaHHS CaMOCTIMHOI poOOTH;
TECTYyBaHHS; TOTOYHA MOAYJIbHA
pobora

NIEPErOBOPHOMY MPOLECI».

Monyns 2. CreniajabHi HABUYKH EPETOBOPHUKA

Tema 5. TexHiku
NepEKOHAHHSI

BinsigyBanHs 3aXUCT
JIOMAIIHLOT'O 3aBJaHHS;
0OroBOpEeHHsI MaTepiany 3aHsTh;
BUKOHAHHS HaBYaJIbHUX 3aBJaHb;

3aHSTh;

[TigrotyBaTu pedepar Ha TEMY
«[locTaHoBKa  MNHUTaHb B
IPOLIEC] TEPETOBOPIB».

3aBJaHHA CaMOCTIHHOT pPoOOTH;

TECTyBaHHS
Tema 6. Binnosinatoun | BinBimyBanus  3ausiTh; 3axuct | [ligrotyBatu pedepar Ha TeMy
HIITHA CTOPOHI JIOMAIITHLOT'O 3aBJaHHA; | «BiamoBinli Ha TEPCOHANIBbHI
IIEPETOBOPIB 00roBOpeHHsI MaTepiany 3aHsThb; | MPETEeH311/3aKuau».

BUKOHAHHS HAaBYAJIbHUX 3aBJIaHb;

3aBJaHHA CaMOCTIHOT pPoOOTH;

TECTyBaHHS
Tema 7. 3axmrouni cecii | BiaBimyBanHs  3aHsTh; 3axuct | [ligroryBatu pedepar Ha TeMy
NEPETOBOPIB: IUIAXU JIOMAIIHBOTO 3aBnanHs; | «lloganbiie BTUICHHS
JOCSATHEHHS YCIIINTHUX | OOTOBOPEHHS Marepially 3aHsTh; | JOCSITHYTHUX pe3yIbTaTiB
pE3yNbTaTIB BUKOHAHHS HABYAJIbHUX 3aBJlaHb; | IEPETOBOPIB».

3aBJAaHHA CaMOCTIHOT pPOOOTH;
TECTyBaHHS; IOTOYHA MOMYJIbHA
pobora
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IIporpamue 3a0e3neyeHHs] HABYAJIbHOI TUCHUILTIHH
o [TakeT mporpamuux npoayktiB Microsoft Office.

IHoniTuKka BUBYECHHSI HABYAJbHOI JUCHHUILIIHN TA OLiHIOBAHHS
° [TosiTHKa 111010 TEPMIHIB BUKOHAHHS Ta IEPECKIAJaHHs. 3aBOAHHS, K1 3al0ThCA 13
MOPYIICHHSIM TepMiHIB 0€3 MOBAXKHUX MPUYUH, OLIHIOIOTHCA Ha HUX4YY OWIHKY (75 % Bix
MOJKJIMBOI MaKCUMAaJIbHOI KUTBKOCTI OalliB 3a BUA AisUTbHOCTI). [lepecknamaHHs MOIYIiB
BiOyBaeThCcs 13 J03BOJY TIPOBIHOTO BHKJIQJada 3a HASBHOCTI TOBAXHUX MPHYHUH
(HampuKIa, JTIKApHIHUKN).
o [lomiThka IMIOAO0 aKaJeMiYyHO1 JIOOPOYECHOCTI: CHHUCYBAaHHA IIiJ] 4YaCc BHUKOHAHHS
MOTOYHUX MOJYJbHHUX POOIT Ta TeCTyBaHHA 3a00pOHEHO (B T. Y. 13 BHUKOPHCTAHHIM
MOOUTBHHX JAeBaiciB). MoOOUTbHI TPUCTPOT TO3BOJIAETHCS BUKOPUCTOBYBATH JIUIIE T dYac
OH-JIAiTH TECTYBAaHHS Ta MITOTOBKU MPAKTUYHUX 3aBAaHb B TIPOIIEC] 3aHATTS.
o [MonmiTKa 1010 BIABIAYBAHHS:
BiJIBIIyBaHHS 3aHATH € 000B’SI3KOBUM KOMIOHEHTOM. 3a 00’ €KTUBHHUX MPHUYHMH (HATIPUKIIA],
XBOpo0a, MpaneBiallTyBaHHs, CTaXKyBaHHS) HABYaHHSI MOXeE B1I0yBaTUCh B OH-NIAH Qopmi
(Moodle) 3a morompkeHHsIM 13 MPOBIAHUM BHKJIa1a4ueM.
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° TToniTrka 3apaxyBaHHI pE3VIBLTATIB HehopMaIbLHOT OCBITH:

http://puet.edu.ua/uk/publichna-informaciya

OuiHOBaHHS
[TincymkoBa OIliHKA 3a BUBYEHHS HaBYAIbHOI IUCLUIUTIHA PO3PAXOBYETHCS YepE3 MOTOUHE
OLIIHIOBAHHS
MakcumajibHa
Buau pooir KLIBKICTH
0aJiiB
Monyne 1 (temm 1-4). BigBimyBanHs 3aHsaTh (8 OamiB), 3axucCT
JOMAIlIHbOTO 3aBAaHHs (8 OaniB); OOroBOpeHHS MaTepially 3aHATh
(4 Ganu); BUKOHAHHS HaBYaJbHUX 3aBaaHb (8 OaliB); 3aBIaHHS 50
caMocTiiiHO1 poboTtu (8 0amniB); TecTyBaHHA (4 0anaum); MOTOYHA MOJYJIbHA
po6ora (10 OaiB)
Monyne 2 (temu 5-7): BiaBimyBaHHs 3aHsATh (8 OamiB); 3aXMCT
JOMAIlIHbOTO 3aBAaHHs (8 OaiiB); OOroBOpeHHS MaTepialy 3aHAThb
(4 Ganu); BUKOHAHHS HaBYaJbHUX 3aBaaHb (8 0OaimiB); 3aBaaHHS 50
caMocTiiiHO1 poboTtu (8 GamniB); TectyBaHHs (4 Oanu); MOTOYHA MOJYJIbHA
po6orta (10 GaiB)
Pazom 100

IIkana ouiHIOBaHHS 3100yBaviB BUIIOI OCBIiTH 32 pe3yJibTATAMU BUBYEHHS

HABYAJbHOI TUCIHUILTiHA

. . Omninka 3a
Cyma 6auiB 3a Bci BUAH . .
. . . HIKAJI0I0 Ouinka 3a HAIOHAJIBLHOIO LIKAJI00
HABYAJbHOI JiVILHOCTI
€EKTC
90-100 A BigMmigHO
82-89 B Jlyxe nobpe
74-81 C Jlobpe
64-73 D 3a10BLIbHO
60-63 E 3a10BLIBHO JOCTATHHO
He3amoB11bHO 3 MOKIUBICTIO IIOBTOPHOT'O
35-59 FX A p
CKJIaJaHHS
0-34 = He3anoBinsHO 3 000B’ I3KOBUM ITOBTOPHUM
BHBUYEHHSIM HaBYAJIBLHOI JUCIUILTIHA




